
REAL ESTATE CONVERSION FUNNEL 

Performance Tracking Period: ____________________ 

1. LEADS GENERATED (AWARENESS) QTY: _______  

2. CONTACTED / QUALIFIED QTY: _______  

3. APPOINTMENTS SET QTY: _______  

4. ACTIVE CLIENTS (LISTINGS/BUYERS) QTY: _______  

5. CLOSED TRANSACTIONS QTY: _______  

Top Lead Sources  

Conversion Goals  

Key Insights & Strategies  

Real Estate Analytics Template â€¢ Confidential  


